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D I D  Y O U  K N O W . . .  

………that prescribed 
burning benefits more 
wildlife species than does 
almost any other habitat 
management technique? 
It sets back plant 
succession, returns 
nutrients to the soil, and 
creates a mosaic of 
habitat types. This 
encourages plant diversity 
for deer, quail, doves and 
turkeys. Before you begin 
a burn program, be sure 
you know about all state 
and local ordinances and 
obtain the required 
permits. 

Rusk County Extension Agent’s 
Radio Report 

   Tune in to 100.7 FM  
Monday thru Friday at 
12:30 PM to hear the 

Rusk County Extension Agents Report 
on KPXI radio in Henderson, Texas.  
   We will be discussing a wide array of 
agricultural, natural resource, 4‐H, and 
Family and Consumer related issues 
and events.  

Jamie Sugg 
County Extension Agent‐Agriculture  
Rusk County 

Rusk County 

The	members	of	Texas	A&M	AgriLife	will	provide	equal	opportunities	in	programs	and	activities,	education,	and	employment	to	all	persons	regardless	of	
race,	color,	sex,	religion,	national	origin,	age,	disability,	genetic	information,	veteran	status,	sexual	orientation	or	gender	identity	and	will	strive	to	achieve	
full	and	equal	employment	opportunity	throughout	Texas	A&M	AgriLife.	The	Texas	A&M	University	System,	U.S.	Department	of	Agriculture,	and	the	County	

Commissioners	Courts	of	Texas	Cooperating 

 

Rusk County AgriLife 
Extension Ag 

2016 Rusk County Hay Show 
We had 105 hay samples submi ed and  

we recognized the top ten hay producers in  
Rusk County. 

 
Here are the results and the supporters of those 10: 

Producer                     Buyer                                   
 
Robert Harris  Tri‐County Livestock Market 
Roy Davis  Bowman Oilfield 
Cur s Bonds  Southland Safety 
Galan & Pa  White  Tri‐County Livestock Market 
Glynn Hughes  Hunt Livestock Auc on 
Bennie Whitworth  Tri‐County Livestock Market 
Micah Pe t  Lone State Feed & Home 
Bill Hale  Steele’s Feed 
Bruce Philbrick  Lowe Tractor 
 
Special thanks to addi onal Hay Show Supporters: 
  Ci zen’s Na onal Bank  
  Fish & S ll Equipment 
  Lawrence Fillingim 
  Whitworth Ca le 

Top placing hay was bought by Tri-County 
Livestock Market and producer was Robert 

Harris. Pictured are Damon Bassett accepting 
for Mr. Harris, Randy Hurst, and Jamie Sugg. 

2nd place hay was bought by Bowman Oilfield 
and the producer was Roy Davis, pictured are 
Roy Davis, Tracy Bowman and Jamie Sugg.  
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3rd place hay produced by Curtis Bond, purchased by 
Southland Safety. Pictured are Clinton Bonds, accepting for 

Mr. Bonds, Jamie Sugg and Joey Watts. 

4th place hay was produced by Galan and Patti White, 
bought by Tri-County Livestock Market. Pictured are 

Galan White, Patti White, Jamie Sugg and Michael Davis. 

5th place hay producer was Glynn Hughes, purchased by 
Hunt Livestock Exchange. Pictured are Glynn Hughes, 

Jamie Sugg and Mark Hunt. 

6th place hay produced by Bennie Whitworth, 
purchased by Tri-County Livestock Market. Pictured 

are Baxter Whitworth, Bennie Whitworth, Jamie Sugg 
and Michael Davis. 

7th place hay - produced by Micah Pettit, purchased by 
Lone Star Farm and Home. Pictured are Tobyn Davis, 

Jason Davis, Jamie Sugg, Micah Pettit and Kendall 
Wauson-Pettit. 

8th place hay was purchased by Heritage Land Bank and 
produced by Ryan Ellis. Pictured are Ryan Ellis, Jamie 

Sugg and Steven Dyess. 

Hay placing 9th was produced by Bill Hale, purchased by 
Steele Feed and Seed. Pictured are Bill Hale, Doug Steele 

and Jamie Sugg. 

10th place hay was produced by Bruce Philbrick, 
purchased by Lowe Tractor. Pictured Jamie Sugg, Bruce 

Philbrick, Steve Lowe, and Gyce Butler. 



PRIVATE PESTICIDE  
RECERTIFICATION REQUIREMENTS 

 
Licensed private applicators are required to re‐
cer fy every five years by obtaining 15 
con nuing educa on credits, including two 
credits in laws and regula ons and two credits 
in integrated pest management (IPM), prior to 
expira on of the license.  
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Rusk County  
113 East Fordall Street 
Henderson, Texas 75652 

Phone: 903-657-0376 
E-mail: jdsugg@ag.tamu.edu 

We are on the web: 
rusk.agrilife.org 

Lawrence Fillingim purchased the leftover hay 
samples. Pictured are Damon Bassett, 
Lawrence Fillingim and Jamie Sugg. 

Fish and Still Equipment, Add-On 
supporter, added money to each lot of 
hay sold. Pictured are Damon Bassett, 

John Leach, and Jamie Sugg. 

Tri-County Livestock Market bought 
cooked briskets at the Hay Show auction. 

Pictured are, Damon Bassett, Randy Hurst, 
Andrew Jordan, and Michael Davis. 

For School Districts, City Parks & Recreation. Lawn & Landscape Managers and Homeowners 
 

Thursday, February 2, 2017 
Texas A&M AgriLife Research & Extension Center 

Overton, Texas 
Registra on starts at 8:00 a.m. 

 
Morning Session 
Moderator: Greg Grant 
8:00 am—Registra on—$35.00 Registra on Fee (Includes Lunch).  8:30 —Welcome—Ms. Shelia Lewis 

8:35 —Mole & Gopher Control—Keith Hanson  9:20—IPM in Public Schools—Dr. Mike   Merchant 

10:20—”BREAK” ‐ Visit with Exhibitors… 

10:30—Fire Ant Control Updates—Dr. Mike Merchant 11:30—

  ”LUNCH” Ca ish Express, Marshall, Texas 

 
A ernoon Session 
Moderator: Aaron Low 
12:30 pm—Hard to Control Weeds in the Lawn—Dr. Casey Reynolds 

1:30 —Pes cide Laws & Regula on Update— Brandi Kelm   

2:30—”BREAK” ‐ Visit with Exhibitors… 

2:40—General Turfgrass Management—Dr. Casey Reynolds  3:40—Evalua ons & Adjourn Conference 

2017 East Texas Turfgrass Conference 

Registration fee: $35.00 per person 
Please make checks payable to:  

D-5 TCAAA and register at the door! 
 

Five (5) TDA CEU Credits 



Reading and understanding 
product labeling is vital for taking 
care of cattle and preventing drug
-residue violations. Extra-label 
drug use without veterinarian 
direction is prohibited.  
 
Some notable issues:  
-  Non-lactating dairy cattle 
 are dairy heifers & calves 

 under 20 months of 
age &  dairy bulls, not dry 
dairy  cows.  
-  Lactating dairy 
cattle are  dairy breed 

Best time to control with a 
herbicide is when thistles are 
in the rosette stage. The 
rosette stage is when the 
thistle forms a low-growing 
ring of leaves.  
 
As they mature they are harder to 
control and may require higher 
rates of herbicide to have effective 
control. 
 
Select Herbicide Options: 
Weedmaster  
2, 4-D 
GrazonNext 
Remedy 
PastureGard 
Cimarron Max (for bermudagrass 
pastures, will control bahiagrass) 
 
 
REMEMBER: THE LABEL IS 
THE LAW! Always read the 
pesticide label before using. 

thistles do not get out of 
control. New infestations are 
easier to manage than large-
scale populations. 
Although there are at several 
different species of thistle in 
Texas, most are closely 
related and control 
recommendations will not 
differ.  
 

 

If left 
uncontrolled, 
thick thistle 
stands can reduce 
grazing and result 
in less forage 
production. A 
single thistle 
plant can produce 
at least 4,000 
seeds, which 
increases the 

chance for higher thistle 
populations in the pasture the 
following year. Consequently, 
management practices need to 
be conducted prior to flower 
formation for effective thistle 
control. Even if thistles have 
not infested your pasture in the 
past, it is ideal that your 
pastures are scouted in late fall 
through mid-spring (November 
to March) to ensure that 

Now is the Time to Control Thistle 

Rose e Stage 
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with the body condi on 
of your cow herd. 
“Bugs” refer to 
reproduc ve tract 
pathogens that lead to 
infer lity in cow herds. 
Diseases such as Vibrio, 
Lepto, IBR, BVD, etc. 
need to be vaccinated 
for to control cases of 
disease outbreaks. Salt 
and minerals need to be 
added free‐choice. 

Texas pastures are 
commonly low in the 
three minerals–copper, 
selenium, and zinc that 
are needed by the 
immune system. 

To increase the 
pregnancy rates of your 
beef herds, four things 
should be considered. 
The four B’s of beef 
fer lity are: 1) body 
condi on of cows, 2) 
bulls, 3) bugs, and 4) 
balanced minerals.  
Proper nutri on, 
control of internal and 
external parasites, and 
stocking rates can help 
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Proper Bull Selection Can Increase Return on Investment 

By Robert Wells-Noble 
Foundation 
 
The past few years have seen a 
dramatic downturn in calf prices 
from historic highs to the lowest 
prices in four or five years. 
Unfortunately, some input prices 
are slow to come down while 
other inputs still remain high; 
thus causing a strain on budgets. 
This has greatly reduced the net 
profit of most cattle raisers. 
There is a desire and justifiable 
need by producers to reduce 
costs proportionally with the 
reduced calf prices to remain 
economically viable in the next 
few years until prices improve 
again. One area some producers 
have considered cutting back on 
is the amount spent for 
replacement bulls. This can 
translate to using a bull of 
reduced quality. Prices for bulls 
have moderated along with the 
calf market, but some producers 
are extremely hesitant to pay for 
quality bulls. Rather, they opt 
for lower priced and lower 
quality bulls. However during 
times like now, bull quality is 
not an area that should be 
shorted. Bull selection will 
impact profit for many years to 
come in the form of the 
following potential adverse 
impacts: heavier birth weights, 

lower weaning weights, lower 
carcass quality or less desirable 
heifers to be kept for 
replacements. Beef producers who 
continue to produce quality calves 
with desirable genetics and value-
added traits will have the greatest 
likelihood of remaining profitable 
during the low of the cattle cycle. 
Those who do not will likely be in 
the red and will be "paying to stay 
in the business" for the next few 
years. 
 
So the question becomes, how can 
one justify spending more on a 
quality bull in difficult economic 
times? For the rest of the article, 
we will use the following two 
scenarios. Scenario 1: use an 
average quality bull that cost 
$2,750 to purchase. Scenario 2: 
purchase a high quality bull in the 
top 20 percent for weaning weight 
expected progeny difference 
(EPD) that cost $3,500 to 
purchase. Both bulls will remain 
in the breeding herd for four years 
and breed 25 cows per year, 
totaling 100 calves. The annual 
cost for each bull on a cow basis is 
$35.60 and $43.10 for Scenario 1 
and Scenario 2, respectively. 
Annual bull cost consists of all 
ownership costs, including 
pasture, feed/mineral, veterinary 
and depreciation expenses. 
Therefore, Scenario 2 bull only 
costs $7.50 per cow more annually 
to purchase and own compared to 
the lower quality bull in Scenario 
1. This means that bull's calves 
only have to bring $7.50 to 
breakeven and pay for the better 
quality bull. 

Now, let's take a look at the 
revenue side of the equation. All 
calves will be weaned at the 
same time in early October. 
Calves from Scenario 1 bull will 
wean at 535 pounds, valued at 
$1.35 pound or $722 per head. 
Scenario 2 bull will sire calves 
with heavier weaning weights at 
600 pounds valued at $1.32 per 
pound or $789 per head. This is 
an increase in total value of $67 
per calf for the heavier calves 
from the better bull. The better 
bull from Scenario 2 will wean a 
calf that has a positive net 
difference of about $59 more per 
calf ($67 minus $7.50) or a total 
of $1,475 more for the 25 head 
of calves sired by this bull 
annually. The total additional 
purchase cost of the better bull 
can be easily be made up in the 
first calving season. 
 

 
As calf prices decline and total 
ranch profit diminishes, 
producers must look to increase 
profits by purchasing inputs that 
provide a profitable return to the 
ranch. The above example 
demonstrates how reducing input 
costs by decreasing the quality of 
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207 purebred 
Angus heifers 
(avg. weight 763 
lb) and 529 
commercial 
Angus heifers 
(avg. weight 737 
lb) were 
provided a 

ration supplemented with copper, manganese, 
selenium, and zinc. In addition, 30 days before 
breeding heifers were either injected with 4 ml 
containing the same four trace minerals (TMI) 
or not injected. All heifers were synchronized 
using the CIDR plus prostaglandin protocol and 
then bred using timed AI. 
 
There was no statistically significant difference 
in either purebred or commercial heifers 
between TMI and controls in conception to AI. 

11 days after the first AI, the commercial 
heifers were treated with gonadotropin-
releasing hormone and CIDR. The CIDR 
was removed 7 days later and a second AI 
was performed based on heat-patch estrus 
detection over 5 days. There was no 
significant difference in conception to the 
second AI between control and TMI. After 
the second AI, the commercial heifers were 
exposed to bulls for 27 days. Overall 
pregnancy rate of the commercial heifers 
did not significantly differ between control 
(87%) and TMI (85%). The authors 
concluded this study “suggested that TMI 
has no effect on reproductive performance 
of heifers being fed adequate 
concentrations of trace mineral in the diet”. 
 
Prof. Anim Sci. 31:588; Univ. of Nebraska, Univ. of Idaho) 

Effect of Trace Mineral Injection Plus Fed Trace Mineral On Heifer Pregnancy Rate 

 

The Center for Food 
Integrity has issued a report 
based on their three years of 
research. The report 
examined  four sources 

consumers might use to access information 
related to food: printed on the package, third-
party website, company website, and QR codes 
on packages. On the topics of impact of food 
on health and on food safety, more consumers 
wanted their information printed on packages. 
But on environmental impact, labor and human 
rights, animal well-being, and business ethics, 
consumers wanted to use websites, with about 
equal preference for third-party or company. 
On all six topics, QR codes were preferred by 
less than ten percent of consumers. 
 
The report also examined who consumers hold 
most responsible on the six topics. On all 
topics, consumers held food companies most 

responsible, averaging 41%, followed by 
farmers (30%), grocery stores (15%), and 
restaurants (14%). 
 
Consumers were asked, “Is the U. S. food 
system headed in the right direction or on the 
wrong track”? Responses were divided into 
categories of all, women, men, early adopters, 
mothers, millennials, and foodies. Over all 
groups , right direction ranked slightly highest, 
averaging 40%, 32% were unsure, and 28% 
thought wrong track. Women, whether mothers 
or not, had the least confidence the system is 
headed in the right direction. Men and foodies 
were most confident. 
 
The report concluded that transparency is 
needed if consumers are to trust their food. 
 
(The Center for Food Integrity; 2015 Consumer Trust 
Research Report) 

Perceptions of Food Consumers 



genetics likely does not result 
in increased profits. 
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If you would prefer to receive 
the Ag & Natural Resource 

Newsletter via e-mail, please 
email me at 

jdsugg@ag.tamu.edu and I will 
add you to a mailing list. The 
benefit of being on the e-mail  

list (other than saving us money on postage) is  
that I will be e-mailing weekly Livestock  

Market reports and trends to that list. 

List of herbicides that do not require a 
Pes cide Applicators License: 

Milestone 
Chaparrel 
PastureGuard 
Redeem R&P 
Spike 20P 
Spike 80DF 
Vista XLT 
 

Cimarron Extra 
Remedy Ultra 
Cimarron Plus 
Reclaim 
VelPar L 
Amber 
Pastora 

Want your news before  
everyone else??  

BQA  TIPS : 
VACCINE  STORAGE 
 
Temperature control of vaccines prior to and 
during administration is critical. Vaccines 
should be stored between 35 and 45° F. Make 
sure all vaccines not purchased locally are 
shipped overnight and packed in an insulated 
box with ice packs. If purchasing vaccines 
locally, carry ice packs and an ice chest. 
Allowing vaccines to freeze can be just as 
damaging as vaccines getting too warm. 
Results from research in Arkansas showed 
that 74% of producers' refrigerators failed to 
maintain temperatures between 35 and 45° F. 
An inexpensive weather station that logs 
minimum and maximum temperatures can be 
used to monitor your refrigerators. 
Always refer to the product label for specific 

guidelines for proper use of each product. To 
avoid residues from anthelmintics (de-
wormers), make sure cattle are not marketed 
until slaughter withdrawal times have passed. 
Slaughter withdrawal times vary by both 
chemical ingredient and method of application; 
the table below illustrates this concept for a 
few of the available injectable and pour-on 
macrocyclic lactone products. 
 
 
RESIDUES 

BQA: Vaccine Storage 

INJECTION  NEEDLE  SAFETY 
 
When giving injections, needles can break or separate from the barrel of the syringe and remain in the 
animal. While this is extremely rare, consumer safety is seriously compromised if the animal enters the 
food chain. Best Management Practices to prevent broken needles include: 
 restrain animals properly; 
 do not straighten and use bent needles again, replace immediately: 
 change needles whey they get dull or after 10 head, whichever comes first; 
 if you have a problem with bent needles (even after proper restraint), step up to a larger diameter 
needle, such as going from 18 to 16 gauge. 
 
(bqa.org) 

        Product   Pour-on  Injectable 
Cydectin®   0 days   21 days 

Dectomax®   45 days   35 days 

Ivomec® Eprinex   0 days    —– 

Ivomec®   48 days   35 days 
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What drugs are affected?  
The VFD amendments affect only 

those antimicrobials that are medically 
important and administered in feed or 
water.  

An antimicrobial is a “substance of 
a natural, semisynthetic, or synthetic 
origin that kills or inhibits the growth 
of microorganisms but causes little or 
no damage to the host.”* All 
antibiotics are antimicrobials, but other 
medications are not. Ivermectin, for 
example, is not an antimicrobial, and 
VFD rules do not apply to its use.  

For VFD rules to apply, a drug must 
be both an antimicrobial and medically 
important. The FDA website has a list 
of affected drugs at http:// 
www.fda.gov/AnimalVeterinary/
SafetyHealth/ 
AntimicrobialResistance/
JudiciousUseofAntimi-crobials/
ucm390429.htm.  

VFD rules apply only to drugs 
administered in feeds; injected drugs 
are not affected. For example, VFD 
rules apply to tetracycline used in a 
feed mixture, but not if the same drug 
is injected.  

How do producers buy medicated 
feed?  

First, to purchase any VFD drug or 
feed containing these drugs, a producer 
must consult a veterinarian with whom 
there is a veterinary client-patient 
relationship, meaning that the 
veterinarian has worked with the client, 
can make clinical judgments about 
patient health, has sufficient 
knowledge of the patient by examining 
the animal or facilities, and can 
provide follow-up care.  

Second, producers who own 
animals in different states must obtain 
a VFD form from a veterinarian 
licensed in the state where the animals 
are located.  

Though no specific format is 
required, the VFD form must specify 
the medication to be obtained and 
include:  

• Name and contact information for       
the veterinarian and the producer  

• Location of the animals  
• Species of animal to receive the 

feed  
• Approximate number of animals 

to receive the feed  
• Indication for the use of the 
drug  
• VFD issuance date  
• Expiration date of the VFD 
approval  
• Name of the allowed drugs  

• Level of drug permitted in the 
feed  
• Duration of use  
• Number of refills  
• Withdrawal time  
 Special instructions and 

cautionary state-ments  
 

A producer may not dispense the drug 
for extra-label use; it may be used only 
according to the approved labeling. 
And, because drug sponsors are 
revising the labels in light of the new 
rules, using certain drugs for 
production uses will no longer be 
allowed.  
 
A veterinarian may not write a VFD 
for an extra-label use. For example, a 
drug labeled for sheep may not be used 
in cattle; consequently, a veterinarian 
may not write a VFD for a sheep drug 
for a cattle producer. Similarly, a 
veterinarian may not write a VFD for 
production enhancement purpose for a 
drug that, based on the label, is 
allowed only for therapeutic use.  
 
Third, the producer takes the 
completed form to the feed supplier to 
obtain the feed the veterinarian has 
approved. The producer can then use 
the product, but must do so in 
agreement with the requirements 
imposed on the label. Each VFD form 
includes an expiration date that states 
the last day the product may be fed to 
the animals, regardless of the purchase 
date. The expiration date complies 
with any labeling requirements, but 
cannot exceed six months.  
 
The feed supplier, veterinarian, and 
producer must keep copies of all VFD 
forms for two years. The veterinarian 
keeps the original document.  

When do the new VFD rules begin?  
The new rules went into effect October 
15, 2015 for all medications previously 
categorized as VFD drugs. For all 
drugs formerly classified as over-the-
counter but now considered VFD, the 
target implementation date is January 
1, 2017. Drug manufacturers are 
revising labels to limit allowable uses 
to therapeutic purposes. 

I apologize for the long read, but 
this is some important information, 
especially for any producer that mixes 
their own feed and includes 
medication in the ration. 

 
By January 1, 2017, if a livestock 

or dairy producer wants to feed his 
animals certain medicated feeds, he 
cannot simply go to the feed store, 
purchase the feed, and dump it in the 
feed bunk. Amendments to the 
Veterinary Feed Directive (VFD), a 
federal regulation from the US Food 
and Drug Administration (FDA), 
make the process more complicated 
for producers, veterinarians, and feed 
suppliers.  

What is the VFD?  
Before enacting the VFD in 1996, 

the FDA recognized two categories of 
animal drugs: over-the-counter and 
prescription. Because requiring 
prescriptions for animal feeds 
containing antibiotics was considered 
impractical, medicated feeds were 
classified as over-the-counter.  

In 1996, the FDA added a third 
category, VFD drugs, to the list. 
Significant amendments, known as the 
Second VFD Rule, were published in 
June 2015. The VFD concept attempts 
to balance the need for antibiotic use 
to protect animal health with concern 
about how the overuse of antibiotics 
both in the livestock industry and in 
human medicine might contribute to 
antibiotic resistance. The revised VFD 
rules ensure that antimicrobial drugs 
are used for therapeutic (to treat sick 
ani-mals), rather than production 
purposes and that licensed 
veterinarians supervise such use.  
 
The amendments make three 
significant changes:  

• Drug sponsors will modify 
 labeling for cer-tain products 
 by withdrawing production 
 uses such as increased rate of 
 weight gain and allowing only 
 therapeutic uses.  
• Medicated feed additives 
 designated as medically 
 important, previously 
 considered over-the-counter, 
 will be VFD drugs sub-ject to 
 the new rules. The term 
 medically important includes 
 all drugs considered important 
 for therapeutic use in humans.  
• A veterinarian must complete 
 a VFD form before a producer 
 can buy VFD drugs, even 
 those in medicated feeds.  

The Veterinary Feed Directive-What Producers Need to Know 


